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going 
monochromatic
There’s something timeless and sophisticated about black and white

Before

After

home profile

s t o r y  b y  R i c h i e  S t e v e n S  p h o t o g r a p h y  b y  i n S i D e O U t  G R O U P

I f you ever want to add 
drama, elegance and a touch 
of sophistication to a room, 

consider working in the two starkest 
colours of all -– black and white. 
While it may sound scary, it really 
is easy.

We took this room from bland to 
sophisticated in just a day. Since it 
already had its base white and grey 
flooring, we just needed to add the 
drama. And we did that by making 
sure everything we put into the 
room fitted into either the black or 
white theme. We did vary a bit with 
touches of silver and grey which are 
just a combination of the two. 

The bedding was a mixture of 
true black and white, while the 
drapes we hung were in a metallic 
grey. There’s only one mistake you 
can make when decorating in black 
and white – make sure the whites 
are the same. It looks much crisper 
than varying tones of off white, 
beiges or creams.

Black and white, used well 
together, play off each other’s 
strengths. The starkness of their 
placement together creates an 
elegant and contemporary look. 
It is fresh and startling, elegant 
and sophisticated. For more black 
and white inspiration visit www.
insideoutstylists.com.au

Walls painted stark white 
or a soft, ivory white serve 
as a perfect background for 
framed photographs, prints, 
and other artwork. Choose 
painted black frames. Select 
a combination of stark black 
and white matting for your 
artwork. Hanging the art in 
groups creates an art gallery 
or collection feel.

Richie’s  
aRT Tips 

HOME
market report

If you’re selling this dry season in 
Cairns, one of the best pieces of advice I 
can give you relates to the presentation 

of your property. It is a critical part of the 
selling process as it directly contributes to 
how buyers feel about your home. 
Presentation counts at two crucial stages 
of the marketing process: 
1) If your property looks fantastic in the 
photographs used for the advertising, 
more buyers will be enticed to inspect. 
2) Once they are there, great presenta-
tion will help them feel good about your 
property and enable them to imagine 
themselves living there - hence increasing 
their interest in buying it. 

Whatever you do, don’t skimp on pres-
entation. You can enhance the appeal of 
your property at very little cost and with a 
bit of simple old fashioned elbow grease. 

The first thing you need is an objective 
opinion about what needs to be done. 
Your agent’s advice is invaluable because 
they’ll be able to compare the presentation 
of your property with others on the market. 
Don’t take any of the feedback personally 
- the agent is only trying to maximise the 
sale price. 

When considering spending money to 
improve your property’s presentation, it 
should come down to a simple cost/benefit 
analysis. The goal is to get the maximum 
price for your home while spending the 
least amount of money. 

You don’t need to hire a stylist, although 
their expertise can be invaluable. If you 
are interested, you can usually get an 
initial consultation and appraisal for free.

THE FACADE As they say, first impres-
sions count. If a buyers’ first impression 
is bad, they will often look for reasons to 
back up that impression as they inspect 
your home. If their first impression is good, 
they are more likely to look for reasons to 
buy your property. 

REPAIRS AND MODERN TOUCHES  Do a 
room-by-room inspection and make a list 
of all the little things that require attention. 
Look for chipped paint, cracked tiles and 
stains. Replace outdated light fittings with 
modern ones to add a contemporary feel. 

DE-CLUTTER Clutter is the mortal enemy 
of good presentation. Less clutter enables 
the true space of your home to be seen. 
Remove ornaments and extra furniture 

THE GARDEN/DECKSThe garden and 
alfresco dining and entertaining areas 
are incredibly important selling features 
of your home in the tropics. Many times 
when weíve been showing a family home, 
we have seen the sale made when the 
buyer steps into the backyard. 

CLEANLINESS Your home should be spot-
lessly clean for the inspections, especially 
the bathrooms and kitchen. Sparkling 
windows are essential . Pet smells are a 
major turn off so clean and deodorise. 

ON INSPECTION DAY Create an inviting 
ambience - tidy up, turn on all the lights 
and open all the windows. Choose some 
music to play based on the sort of buyers 
expected to view your home. Add fresh 
flowers as the finishing touch. 

Enhancing the presentation of your home 
is definitely worth your while. You’ll prob-
ably be surprised at how much additional 
appeal you can create with a little bit of 
work and expense. Take advantage of 
your agents experience and expertise to 
guide you on what needs to be done and 
seek their advice well before the cam-
paign is due to commence. 

Investing a little time and 
money upfront to get the 
presentation right can result 
in a $5,000 to $50,000 upside in 
most instances we’ve seen. 
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