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12-year-old Mikayla gets 
star treatment. See page 10



10 Home and Garden, Saturday, August 14, 2010

ROOM BY ROOM

FIT FOR A FAN

This devoted soccer fan can truly live her 
dreams now she has the perfect bedroom to 
suit her personality

S T O R Y  B Y  J A N I E  B A R T O N 
P H O T O G R A P H Y  B Y  R O M Y  S I E G M A N N ,  I N S I D E O U T  G R O U P

True fan: Mikayla Stirling’s 
bedroom now really is a fi tting 
tribute to her fave soccer club.

T here are stars all around 12-year-old 
Mikayla Stirling of Trinity Park.

The Manchester United soccer team 
supporter, who has been a huge fan of the 
English team for half of her young life, now 
has a new bedroom, completely themed in 
Manchester United colours and styles, thanks 
to two well-loved Australian home designers.

It was local Insideout Group designer 
Richie Stevens, who became a household 
name in the TV show homeMADE, who 

initially designed the soccer-themed bedroom 
for Mikayla, who is slowing getting her life 
back on track as a normal, athletic 12-year-
old after a mysterious illness left her in 
severe pain, unable to walk and confi ned to a 
wheelchair for months.

Her bedroom, in the family’s new home, is 
a tribute to all things Manchester United.

Red and black colours, a bedspread 
imported from overseas and even the team’s 
logo on the wardrobe mirror doors make the 

room a shrine to Manchester.
“I just love it,” Mikayla said. 
“I’ve been playing soccer since before I 

was six and I’ve followed Manchester for a 
long time.”

The Kewarra Beach Trinity Anglican 
School student (daughter of Paul and Alanna 
Stirling and sister to Nathan) recently fi nished 
competing with the Peninsula team in the 
four-day Queensland School Sports 12 Years 
and Under State School Championships in 
Ipswich where her team fi nished eighth.

While others may have wanted to fi nish in 
the top three, Mikayla was so thrilled just to 
be on the fi eld, playing soccer again after she 
suffered a rare syndrome that caused extreme 
pain in her legs (even a bed sheet on her legs 
hurt enormously) and had prevented her from 
walking since late last year. After months of 
medical tests and new medication, Mikayla is 
back walking again, and more importantly in 
her eyes, playing soccer.

Celebrity TV designer Chontelle Samios, 
from Domestic Blitz, joined Richie for the 

fi nal stages (pictured above).  Chontelle was 
here at the time and she helped me style the 
room,” said Richie, who fi rst met here on the 
set of homeMADE.

“We had a lot of fun styling Mikayla’s 
room together.”

Not only did Richie donate his time (and 
recruit Chontelle for no fee) to the project, 
he also drummed up a lot of help from 
his friends. 

“Status Signs were fantastic with the 
decals,” he said. “And Artizan Cabinets 
donated the study desks.”

The piece de resistance of the room is the 
authentic soccer net that takes the place of a 
headboard. As Mikayla is a soccer goal keeper 
herself, the net has extra signifi cance to her.

“I just love it,” she said.
Mikayla is thrilled with her room and can’t 

wait to show her friends.
 “And I will try and keep it clean. You may 

be able to see the fl oor, but not much else,” 
she joked.

“But, yeah, I will try to keep it clean.”

Dark walls
The common misconception of painting dark walls is that it closes the 
space in and it is quite the contrary. Generally, you would only paint 
a feature wall to make the eyes recede into the distance. However, 
this room had a lot of features that could handle the dark walls and 
even the ceiling (I used Domino by Dulux Paints). With a mirrored 
wardrobe, loads of natural light and high ceilings, I also used refl ective 
gloss vinyl graphics (supplied by Status Signs) on the walls and popped 
a vibrant red (Hotlips by Dulux Paints) throughout the space. I know 
this is quite daring, but remember – it’s only paint. It is the cheapest 
way to completely transform a room.

Interactive pin board
Create a pin board that’s fun and eyecatching. Here I bought 1.5m of 
green golf sport roll-a-carpet from bunnings ($14/per metre) and with 
a fi ne artist’s paintbrush, painted the outlines of a soccer fi eld with 
a little leftover white house paint. It was attached to the wall with 
double sided tape and now all those important dates are tacked to the 
wall so a game is never missed. 

RICHIE’S TIPS
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C
hoosing the best agent to sell 
your property is the second 
most important decision in real 
estate (after choosing the right 

property to buy). Real estate, almost more 
than any other industry, is highly person-
alised. The result achieved when you sell 
your property is largely due to the skill 
and effort of your agent, not necessarily 
the office or company they work for. The 
person that you’re going to interact with 
99 per cent of the time is the sales agent.

The ideal combination is a skilful and 
motivated agent backed by a customer-
service orientated company that has 
integrity and a solid team of energetic 
people. A good real estate office has a 
high degree of teamwork. It’s everything 
from following up buyers, organising the 
contract, putting the property on the inter-
net, setting up the marketing, organising 
the photographers, taking care of all the 
fine details, and briefing the other sales 
agents so they can introduce the property 
to their clients as well.

So when you’re considering appointing 
an agent, I think it’s a good idea to check 
out their office environment. I suggest 
visiting their office unannounced. Just 
drop by and see if they’re in. How are you 
greeted at the reception area? What’s the 
energy in the office like? Is the office neat 
and well organised? What’s the calibre of 
the agent’s colleagues?

How does the agent appear in their 
office? Because, just like a job interview, 
every agent will (hopefully) turn up for 
your interview with shiny shoes, neatly 
dressed, and mentally well prepared. 
They’ve rehearsed their pitch and every-
thing sounds good. But if you go to their 
office and the agent is in a flap, running 
late to appointments, and their office 
staff don’t seem to have a lot of care for 
the people who arrive on their doorstep, 
you’ve got a mismatch.

They say records are meant to be broken, it is encouraging 
therefore to see that Brinsmead has a new residential sales 
record. I recently sold 48 East Parkridge Drive for $1.4 million 

dollars, smashing the previous record set of $1.2 million. This is a 
satisfying result, it goes to prove that regardless of market condi-
tions, a quality home, in a sought after area, will always attract 
the right buyer. The result was successful for many reasons, none 
more prevalent than quality  marketing. In a changing market it 
is imperative to stand out from the crowd. To get a buyer emotion-
ally connected and mentally moved in, they must be drawn to the 
property, and not your competitors. I am available at all times to talk 
property if you have any questions.
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?When you’re considering 
appointing an agent  it’s a 
good idea to check out their 
office... I mean which of 
these two office would you 
prefer to do business in ...


